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Global Markets: Second Quarter 2026 Review 

 
Looking Beyond the Headlines 

 

The second quarter of 2026 demonstrated once again why successful long-term investing requires investors to 

look beyond the headlines. Markets were confronted with heightened geopolitical tensions, sharp swings in oil 

prices and continued uncertainty over the outlook for inflation and interest rates. Yet despite these challenges, 

global equity markets delivered another strong quarter, supported by resilient economic growth and, most im-

portantly, robust corporate earnings. 

 

Markets Focus on Fundamentals 

 

Perhaps the most interesting feature of the quarter was the contrast between market headlines and investor 

behaviour. While news coverage focused on conflict in the Middle East and concerns over energy supplies, 

financial markets quickly looked through the uncertainty. Oil prices spiked during the quarter as fears of supply 

disruptions intensified, only to retreat sharply as those concerns eased. Rather than reacting to short-term 

events, investors increasingly focused on the underlying strength of businesses and their ability to continue 

growing earnings. 

 

Credit Markets: Calm on the Surface, Cracks Beneath 

 

One of the more interesting developments during the quarter was the growing divergence between public 

and private credit markets. On the surface, credit markets remained remarkably calm, with investment-grade 

credit spreads still close to historically tight levels, reflecting continued confidence in large corporate balance 

sheets. Beneath the surface, however, signs of stress began to emerge. The rapid growth of private credit over 

recent years has resulted in greater exposure to more highly leveraged and less liquid borrowers, and during 

the quarter investors began to see isolated signs of strain. High-profile managers, including Blue Owl, experi-

enced increased redemption requests in certain private credit vehicles, while concerns around valuations and 

liquidity continued to build across parts of the sector. Although these developments are not yet indicative of a 

broad credit event, they suggest that the credit cycle may be beginning to turn. We continue to monitor cred-

it markets closely, as periods of exceptionally tight credit spreads have historically provided little margin for er-

ror when economic conditions weaken. 
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Currencies, Inflation and Interest Rates 

 

The US dollar traded in a broad range during the quarter. It benefited from periods of safe-haven demand dur-

ing heightened geopolitical tensions but surrendered some of those gains as market sentiment improved. The 

Japanese yen remained relatively weak despite the Bank of Japan's gradual move away from ultra-loose 

monetary policy, as interest rate differentials continued to favour the US dollar. 

Interest rates remained a key focus for investors. While inflation continued its gradual moderation across many 

developed economies, central banks remained cautious in signalling the timing of future rate cuts. Labour 

markets remained resilient, economic activity continued to exceed expectations in many regions, and policy-

makers were reluctant to ease monetary policy prematurely. As a result, bond yields remained elevated and 

financial conditions relatively tight. 

 

Company Earnings Remain the Key Driver 

 

The most encouraging development during the quarter was another exceptionally strong corporate earnings 

season. The majority of high-quality businesses either met or exceeded market expectations, supported by 

healthy consumer demand, ongoing productivity improvements and continued investment in artificial intelli-

gence and digital infrastructure. Earnings growth remained the primary driver of equity market returns, reinforc-

ing our long-held belief that, over the long term, company fundamentals ultimately determine investment per-

formance. 

 

Looking Ahead 

 

The second quarter once again demonstrated that quality businesses can continue to create value even in an 

environment characterised by geopolitical uncertainty, elevated interest rates and inflationary pressures. While 

short-term market volatility is likely to remain a feature of the investment landscape, strong earnings, resilient 

corporate balance sheets and disciplined capital allocation continue to provide a solid foundation for long-

term investors. At Platinum, we remain focused on investing in high-quality companies with durable competi-

tive advantages, confident that earnings growth and business quality remain the most reliable drivers of long-

term wealth creation. 
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Thinking Like an Owner 

 

There has seldom been a day in more than two decades of building Platinum Portfolios when the business has 

been far from my mind. Sometimes it's a better process. Sometimes it's a client conversation. Sometimes it's simp-

ly asking, "How can we be better tomorrow than we are today?" 

 

Some people might call that an inability to switch off. I see it differently. 

I see it as ownership. 

 

Ownership isn't something you do between nine and five. It's a way of thinking. When you genuinely care about 

something you've built, you're constantly looking for ways to strengthen it. Not because you have to, but be-

cause you want to leave it better than you found it. 

 

The Connection Between Business and Investing 

 

The longer I've spent building a business and managing investments, the more convinced I've become that they 

are driven by exactly the same principles. 

 

At Platinum, we don't invest as traders—we invest as owners. 

 

That means looking beyond the next quarter or the latest market headline. Instead, we ask a much simpler 

question: Would we be comfortable owning this business for many years? 

We're attracted to quality businesses with durable competitive advantages, exceptional management teams, 

high returns on capital and resilient business models. Businesses that we believe can continue creating value 

long after today's market trends have come and gone. 

 

It's a philosophy inspired by investors such as Warren Buffett and Charlie Munger, who encouraged us to think 

like business owners rather than speculators. That mindset has shaped not only how we invest, but also how 

we've built our own business. 

 

 

 



4 

 

The Quiet Power of Compounding 

 

One of the biggest misconceptions about success is that it comes from one defining breakthrough.  In reality, 

lasting success is usually built through hundreds of small improvements made consistently over time. 

 

A better process. 

A wiser investment decision. 

Hiring someone who strengthens the team. 

A more meaningful conversation with a client. 

 

On their own, these decisions may seem insignificant. Together, they compound. Just as investment returns 

compound over time, so do good decisions. 

 

Avoiding the Big Mistakes 

 

Charlie Munger often reminded investors that success isn't only about making brilliant decisions. It's also about 

avoiding the mistakes that can permanently set you back. 

 

That lesson has had a profound influence on the way I think. 

 

In investing, protecting capital and managing downside risk are just as important as generating returns. The 

same principle applies in business. Often, long-term success comes not from doing extraordinary things, but 

from consistently avoiding unforced errors. 

 

The Ownership Mindset 

 

Perhaps that's why owners never really stop thinking about their businesses. Not because they're anxious, but 

because they care. 

 

Whether you're building a business, managing investments or developing your career, the principle is the same: 

think like an owner. 

 

Stay patient. Stay disciplined. Keep improving. 

 

Because lasting success is rarely created by one brilliant moment. It's built one good decision at a time, repeat-

ed consistently over many years. 

 

 

By Charolyn Pedlar, Co-Founder, Platinum Portfolios 
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Platinum Global Managed Fund 

 
 

The Platinum Global Managed Fund delivered a strong performance during the second quarter of 2026, com-

fortably outperforming its benchmark of US CPI +4%. While we are pleased with this outcome, the recent in-

crease in US inflation means that the benchmark itself is rising, making it a more demanding target to outperform 

over the coming quarters. 

 

The portfolio ended the quarter with an equity allocation of just under 71%, with the balance invested in cash, 

short-dated debt instruments and ultra-short-dated US Treasuries. This positioning provides liquidity and flexibility 

while allowing us to remain invested in high-quality businesses that we believe are well positioned to compound 

shareholder value over the long term. During the quarter, the US dollar also strengthened, providing a modest 

tailwind to returns. 

 

Following the portfolio rebalancing at the end of the first quarter, we made no changes to the portfolio during 

the second quarter. We remain comfortable with our holdings and continue to believe that they represent ex-

ceptional businesses with durable competitive advantages, strong balance sheets and proven management 

teams. 

 

The first-quarter earnings season reinforced this conviction. The majority of the companies in our portfolio met or 

exceeded market expectations, with particularly strong results from our technology, healthcare, financial and 

consumer holdings. While some companies continue to face cyclical headwinds or are investing heavily for fu-

ture growth, we saw no evidence of any material deterioration in the underlying quality of the businesses we 

own. 

 

Performance during the quarter was led by Amphenol, Cisco Systems and Alphabet. Amphenol continued to 

benefit from strong demand for AI infrastructure and high-speed connectivity solutions, while Cisco delivered 

another solid quarter as investment in AI networking and data centre infrastructure gathered momentum. Al-

phabet reported excellent earnings, with continued strength in Search and Cloud and growing evidence that its 

significant AI investments are beginning to translate into improved business performance. 

The main detractors from performance were Zoetis and Cencora. Zoetis came under pressure as investors re-

mained cautious about the normalisation of spending in the companion animal market, despite the company's 

strong long-term fundamentals. Cencora also lagged during the quarter, although this reflected relative market 

rotation rather than any deterioration in the business. The company continues to generate resilient earnings and 

strong cash flows, reinforcing our confidence in its long-term investment case. 

 

Periods of market uncertainty often reinforce the importance of owning high-quality companies. Businesses with 

strong competitive advantages, resilient earnings, high returns on capital and disciplined capital allocation are 

typically better positioned to navigate changing economic conditions and continue creating long-term share-

holder value. We believe this quality bias remains one of the key strengths of the Platinum Global Managed 

Fund and will continue to underpin our investment approach. 
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Note:  Quarterly performance since inception:  Highest: 16.11% Lowest:  -8.98%.  Annualised return is weighted average compound growth rate over 

the period measured. All performance figures quoted are sourced from Morningstar.  Period ending 30 June 2026.   
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Stock in Focus : Motorola Solutions 

 

 

 

 

 

 

 

 

 

 

Mention Motorola and most people picture a mobile phone. The RAZR flip phone, perhaps, or the brick-sized 

handset from the 1980s. What very few realise is that the Motorola that makes phones and the Motorola we 

own in the portfolio are no longer the same company.  In January 2011, the original Motorola split in two. The 

consumer side, Motorola Mobility, took the phones and was sold to Google the following year for roughly $12.5 

billion, before eventually being passed on to Lenovo. The other half, Motorola Solutions, kept the decidedly less 

glamorous business of two-way radios and public safety communications. At the time, it looked like the boring 

leftover. In hindsight, the boring leftover was the crown jewel. 

Since that split, Motorola Solutions has quietly become embedded in the fabric of everyday life in a way al-

most no one notices. When you dial an emergency number, when a police officer speaks into a shoulder radio, 

when a fire crew is dispatched to a burning building, when a body camera records an incident, or when a city 

control room coordinates a response, there is a very good chance Motorola Solutions technology is some-

where in that chain. It is one of those rare businesses that touches millions of lives daily while remaining almost 

invisible to the public. That invisibility is precisely what makes it interesting. 

A Business Built on Mission-Critical Trust 

At its core, Motorola Solutions builds the communication and security backbone that public safety agencies 

and governments depend on. Its land mobile radios, the rugged two-way devices used by police, fire and 

emergency services, remain the gold standard, and the company has pioneered police radio since 1930. In 

the United States it is the clear market leader in public safety communications.  

This is not an accident. Agencies build entire networks around Motorola's systems, train their people on them, 

and rely on them in life-or-death situations. Once that infrastructure is in place, it is enormously difficult and risky 

to rip out and replace. That creates exactly the kind of durable competitive moat and high switching costs we 

look for in a long-term holding. 

That leadership has been built over nearly a century of working alongside the public safety agencies it serves, 

and today it designs technology for more than 100,000 customers across over 100 countries. When the product 

you sell is the thing a first responder trusts with their life, reliability and reputation matter more than price, and 

that is a very comfortable position for a business to occupy. 
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From Hardware to Recurring Software 

What makes Motorola Solutions more than just a radio company is the way it has evolved. The business is now 

managed in two halves. The first, Products and Systems Integration, houses the traditional radio and video secu-

rity hardware. The second, Software and Services, is where the more exciting story sits. This segment, which in-

cludes command centre software, video security, and managed services, now accounts for roughly 38% of 

sales and is growing considerably faster than the hardware side. In 2025, Software and Services grew 13% while 

the products segment grew 5%, with command centre software in particular growing at 19% in the final quarter. 

This shift matters because software and services revenue tend to be recurring and subscription-based, making it 

more predictable and higher quality than one-off equipment sales. Motorola is steadily embedding artificial in-

telligence across this portfolio, from tools that help 911 call-takers manage overwhelming call volumes to sys-

tems that turn hours of radio traffic, video and audio into usable intelligence for investigators. The company 

ended its most recent quarter with a record backlog of around $15.7 billion, which gives us strong visibility into 

future revenue, another quality we prize. 

Moving Into Drones: Promising, But Still Early 

The newest chapter, and the one generating headlines, is Motorola's push into the rapidly growing ecosystem 

around drones and unmanned systems. In August 2025 it completed the $4.4 billion acquisition of Silvus Technol-

ogies, a leader in mobile ad-hoc network technology that allows secure video, voice and data to move be-

tween devices without fixed infrastructure. It is the kind of resilient, self-healing communications network that is 

increasingly critical to drones, autonomous systems and defence applications. This extends Motorola into what 

it describes as a multi-billion-dollar, rapidly growing market, and fits neatly with its 'drone as first responder' ambi-

tions, where aerial units are dispatched to give responders eyes on a scene before they arrive. 

We think this is genuinely exciting, but we want to be clear-eyed about it. Silvus only closed in the second half of 

2025 and contributed a relatively small amount of revenue against Motorola's $11.7 billion total. Integrating a 

$4.4 billion acquisition is a substantial undertaking, and the drone opportunity is still in its early innings. For now, 

we view it as promising optionality rather than a proven growth engine, an additional way to win layered on 

top of an already profitable core. 

Why We Own It 

We like businesses with durable moats, mission-critical products, and multiple paths to grow. Motorola Solutions 

ticks all three. It dominates a market where trust and reliability matter more than price, it is steadily shifting to-

wards higher-quality recurring software revenue, and it now has a credible new avenue in drones and un-

manned systems. Add to that a record backlog, strong cash generation, expanding margins, and nearly a hun-

dred years of accumulated relationships, and you have a business that is far more resilient than its dull public 

image suggests.  

Investors often chase the newest technology, but sometimes the best businesses are the ones quietly solving 

essential problems that few people ever notice. That is exactly the kind of quiet, durable compounder we are 

happy to own in our portfolios. 
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Platinum Portfolios Global    

Tel:       +230 266 7400 

Email:      admin@platinumportfolios.com 

Website:     www.platinumportfoliosglobal.com 

DISCLAIMER 

 

The Platinum Global Managed Fund (the “Fund”) is a cell of The Offshore Mutual Fund PCC Limited (the ”Scheme”) (Registration Number 51900). 

The Scheme is an open-ended investment company, which was registered with limited liability in Guernsey on 20 May 2010, and is authorised by 

the Guernsey Financial Services Commission (“GFSC”) as a Class B Collective Investment Scheme. The Scheme is an umbrella company consti-

tuted as a Protected Cell Company under the Companies Law. The provisions of the Companies Law enable a company to which it applies to 

create one or more cells for the purpose of segregating and protecting the assets within those cells so that, on the basis that the company com-

plies with the conditions laid down by the Companies Law, liabilities of the company attributable to one cell can only be satisfied out of the as-

sets of that cell and even if those assets are insufficient, recourse cannot be had to the assets of any other cell.  The Fund was approved by the 

Financial Sector Conduct Authority in terms of Section 65 of the Collective Investment Schemes Control Act, 2002 (the “Act”), Notice 2076 of 

2003 as amended by notice 1502 of 2005 (“the conditions”) on 18 February 2013.  

Guernsey International Management Company Limited is the registered Manager of the Scheme together with the Fund, and is approved to 

provide investment management services to collective investment schemes in Guernsey by the GFSC. Platinum Portfolios Global (the 

”Investment Advisor”) (Company No: 151696 C1/GBL) a Mauritian authorised discretionary financial services provider (FSC Licence No. 

C117022522 Code FS-4.1) is responsible for managing the assets of the Fund. Investments into the Fund should be a medium- to long-term invest-

ment. The value of the shares may go down as well as up and past performance is not necessarily an indication of future performance. Short-

term borrowing will be allowed to the amount of 10% of the value of the Fund and will only be permitted for purposes of the redemption of Par-

ticipating Shares. The Fund may enter into hedging transactions where it has acquired investments not denominated in its base currency. Curren-

cy risk may be hedged, at the discretion of the Investment Advisor. The margins and premiums payable for such transactions shall not exceed 

the Net Asset Value of the Fund. A schedule of fees and charges and maximum commissions is available on request from the Investment Advisor. 

The cell is valued daily at 23h00, on the business day preceding dealing day. The latest prices may be viewed at www.platinumportfolios.com. 

Instructions must reach the Manager before close of business 2 days before dealing. The Manager does not provide any guarantee, either with 

respect to the capital or the return of this cell. Additional information on the Fund can be obtained, free of charge from the Investment Advisor 

(www.platinumportfolios.com) or may be requested from the Manager. The Fund complies and is managed within the investment restrictions 

and guidelines for Foreign Collective Investment Schemes in terms of the Act.  The Scheme and Fund are approved in terms of the Act The 

Scheme is an affiliate member of the Association for Savings and Investment South Africa (“ASISA”).  The Total Expense Ratio (TER) is disclosed as 

the percentage of the average Net Asset Value of the portfolio that was incurred as charges, levies and fees related to the management of the 

portfolio and underlying portfolios. The TER is calculated quarterly. A higher TER does not necessarily imply a poor return, nor does a low TER imply 

a good return. The current TER cannot be regarded as an indication of future TER’s. Individual investor returns may differ as a result of fees, actual 

date(s) of investment, date(s) of reinvestment or income and withholding tax. Annualised returns, also known as Compound Annualised Growth 

Rates, are calculated from cumulative returns; they provide an indication of the average annual return achieved from an investment that was 

held for the stated time period. Actual annual figures are available from the Investment Advisor on request. Performance figures quoted are 

from Morningstar, for a lump sum investment, using NAV-NAV prices with income distributions reinvested. This document should not be seen as an 

offer to purchase any specific product and is not to be construed as advice. Investors are encouraged to obtain independent professional in-

vestment and taxation advice before investing in the Fund. 

 

 


